Greening the Multiple

Listing Service:
Valuing High-Performance Homes
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The Vision

That and homes are valued
for their lower environmental impacts, maintenance
costs and operating costs when listed and sold on the

Multiple Listing Services in the United States

The Goals

Research to answer these questions:

“How are Green Fields currently used in the MLS?”

“How do High-Performance Homes with green fields sell in the MLS?”

“Can DC utilities empower customers to automatically upload their utility costs
and consumption to the MLS?”




How “Green” Fields are used in DC’s MLS today
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Methodology Part |

These high-performance fields were sorted into these five categories for
analysis.

3rd Party Verified — Certifications or installations that require a third-party
(e.g. LEED for Homes, HERS or Solar Panels)

Environmental Quality — Using low-impact construction materials
(e.g. recycled granite counter tops)

Location Efficiency — Access to transit options (e.g. <1 mile from Metro)

High-Impact/Low Cost — Four features determined by researchers to have the
highest, verifiable energy efficiency impact per unit cost

Other Efficiency Measures — The remaining energy efficiency measures with
MLS identifiers

Source: Elevate Energy
and RBI
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Methodology Part I

MRIS HPH Fields
Triple Pane Windows Ease to Identify vs.
ow E Windows Impact on Efficiency
EnergyShr Red = High Risk, Low Impact
Windows/Doors Blue=Low Risk, High Impact
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SolarAftic Fan
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Bl Instant Hot Water
Somewhat Easy to Identify/Low En Star
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How the Market Values High-Performance Homes

Part |

High-Performance Homes (HPH) vs. Non-HPH
Sales Trends and Median Sales Price for Washington, D.C.
Quarterly 2009-2014
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How the Market Values High-Performance Homes
Part Il
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High-Performance Homes (HPH) % of Market Share

Average Sale Price/SqFt % Difference- HPH vs Non-HPH

Source: RealEstate Business Intelligence, LLC



Utility Bill Disclosure through the MLS

Homeowner initiates transfer of

utility bills to MRIS ‘ @
dc Wegegen

water is life®

4 pepco

Utility uploads last
year of
consumption and
cost data to real
estate listing

Energy O e
efficiency A LA Vi —d
improvements All improvements are Real Estate in Real Time

tracked and captured
in real estate listing



What’s Next?

Detached Single BILS #:08379214 Lt Price: $3949,900
Stats: NEW List Date: 0G/ 262013 Qg List Price: $399,900
fuea: 8021 Lest Dt Rec: 06/ 262013 Sokl Prce:
Address: 2907 N Rockwell , Chicago, Neols 60618
Cwecons: Diversey West to Rockwell, Morth to Property
Sokl bry! Lst, Mkx, Teme: )
Closed: Contract: Poavs:
Off Market: Financng: Conbngency:
Year B 1920 B Beloce 78: Yes Coor, Leased: Ro
Denensors: 37.5X125
Oaresshup: Fee Simple Subdrasion: Modei:
I Coupr Laenns: Chikago Towrship:North Chicago County: Cook
- Coordmates: Nz 2900 2 Fueplozes:
Wi2000
Reoms: 7 Bathiomesl £ 1 Packing: Garage
{fidifhal)
Bedioonms: 4 taster Dath:None 7 SpxesiGar2
Basement: Full B=mrt. Bath:No Parbl:;onl‘nd'les
M

Uniity Conts: Flec. - $770.60/yr,$64.22/m10; Gas - $1198.00/y7,$97.83/ni0

Remarks: CHARMING & HD+DEN l.l HATH SINGLE FAMT
LOCATION. REMODELED APMPRODX lD YEARS AGO W/ NEWE R HVAC, ELECTRIC, PLUMBING, IDO HEATFR &ROOF. DIAG HDOWI) FLRS;
LARGE EAT IN XITCHN W/ S5 APPLS; HIGH CEILINGS; FULE BASFMENT HUGF FENCED YARD W/ BLUE STONE PATIO; SECURITY 5YS

OVERSIZEO 2 CAR GARAGE, CLOST TO 90/94 & ALL LOGAN SQAURC/BUCKTOWN SHOPPING & RESTAURANTS!

Source:
Chicago MLS,
MRED)



Potential Future Work

Map to the right shows neighborhoods
(Howard, Capitol Hill, Georgetown,
Brookland, Catholic University, Brentwood,
and Lincoln) that were found to have the
highest concentration of High-Performance
Homes

These 6 neighborhoods would be ideal for a

study of comparative sales. In a study of 7))
comparative sales, researchers compare the \;/’:g’{_»\
sales price of homes with nearly identical / Y
characteristics except that one has [ &
. Hfgh 'Performance.l-lome Density | /
sustainable features and one does not. Gl s !
— by /
l | Less than 5% 4
5% to 25%
P 25% to 50%

Esrl, HERE, DeLorme, Mapmyindia, © OpenStreetMap
0,
- Over 50% contributors. and the GIS user community



Next Step is Broker Outreach

* Next step is outreach to brokers and associations
like GCAAR to educate on findings of the study

PITAL AREA ASSOCIATIO

* Cooperation of ENERGY STAR, USGBC, NGBS to
transmit certification data to the MLS

NATIONAL
GREEN BUILDING
STANDARD™

™ ENERGY STAR
LEED HOMES

FOR HOMES




Contact Us to Get Involved

Leonard Kolstad
Project Coordinator
lenny@imt.org
202-525-2883 x312
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