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Dataflow Concept 
“Download My Data” option – Homeowner to Realtor consent 

 



Requires  seller to access 
green button data on 
Pepco website: 
• Seller must have an account 

or create one 
• Seller must be able to 

navigate and download file 
 

Seller authorizes the share 
• “Download My Data” has 

clear consent process 
• Pepco has no concerns 

over customer privacy 
 

Could be used for any 
Green Button compliant 
utility data. 
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• Seller logs in to “My 
Account”  

• Follows link to 
Green Button 
Download My Data 
page 



XXX Meter ID Number 

The download page itself 
presents multiple options 
and questions that need 
further definition. 
 
• Multiple download formats 

• Export button 
downloads data in a 
CSV 

• Green Button 
downloads as XML.  

• Variable number of days or 
months of data.  

• Pepco does not provide 
cost, just KWH usage.  

 



MyHomeEQ file upload page makes 
share with listing agent easy: 
https://www.myhomeeq.com/green-
button-upload 
 
• Securely manages file upload and storage 

of the utility data. 
• Requires home address for listing 

verification. 
• Realtor email address used to send 

access instructions. 
• MyHomeEQ calculates and estimates 

billed cost based on usage and Pepco 
rates. 

https://www.myhomeeq.com/green-button-upload
https://www.myhomeeq.com/green-button-upload
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Data is aligned with 
MRIS listing entry fields: 
 
• Currently allows for entry 

of utility costs by the 
Listing Agent. 

• Option to automate 
access directly from 
MyHomeEQ.  

• With auto-pop, Agent 
doesn’t have to gather 
data/avoids risk that of 
incorrect data. 



Utility costs 
would display on 
standard listing 
sheet. 



High Performance Homes Inventory Assessment 

• MLS-eligible only 

• 2015 (YTD) 

• 2014 (all) 

• 2000-2013 



Where are the “Hot Spots”? 

  
2000-2013  

(All) 
2014  
(all) 

2015  
(Jan 1 - Jun 30) 

2000-2015 
(01/01/00 - 
06/30/15) 

Washington D.C. 691 194 31 916 

20018, Brentwood/Lincoln 148 100 30 278 

20017, Brookland/Catholic U. 160 64 0 224 

20002, Capitol Hill/North 126 0 0 126 

20003, Capitol Hill/South 124 0 0 124 

20007, Georgetown/Burleith 52 12 0 64 

20001, Howard U./Shaw 62 0 0 62 



What gets listed? 

  Energy Star 

Reported 

MLS Energy Star 

Expected 

MRIS Energy Star 

Actual 

% of Expected 

  

2014  

(all) 

2015  

(Jan 1 - 

Jun 30) 

2014  

(all) 

2015  

(Jan 1 - 

Jun 30) 

2014  

(all) 

2015  

(Jan 1 - 

Jun 30) 

2014  

(all) 

2015  

(Jan 1 - 

Jun 30) 

Washington D.C. 110 31 88 25 21 5 24% 20% 

Good News: 
• 9% growth over 2000-2013 rate 
• MLS improvements should encourage future increases 
 



Recommendations based on Inventory Assessment 

• DOEE - Real Estate 
Outreach Specialist 

• MRIS/GCAAR – Promote 
new fields, track proper 
usage 

• Builders/Contractors/ 
Programs – Report 
numbers, consolidate 
messages to match 
footprints 



Real Estate Outreach Specialist 

Opportunity  

A growing inventory of energy efficient homes, solar installations, and the 
progressive Washington DC multiple listing service (MLS) creates an 

opportunity for the energy efficiency and real estate industries to collaborate 
and help homebuyers and sellers understand the fair value of home energy 

efficiency improvements and solar energy installations.  

 

Solution 

A designated Real Estate Outreach Specialist will bring together the key 
stakeholder groups who will transform the marketplace toward fair valuation 

of energy efficiency and solar energy.  



Washington DC Real Estate Outreach Specialist 

• Job Description 

• Qualifications 

• Responsibilities and Deliverables 



Discussion and Wrap Up 


