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The maps and chart on this page show the percentage of 
HPH sales within each of the 21 Zip Codes where 
residential sales occurred during 2014. All of these areas 
presented some degree of high performance housing at the 
time of sale.  
 
Overall, HPH sales accounted for 19.3% of the total 
residential sales in Washington, D.C. in 2014, an increase of 
1.3% over 2013 or year-over-year.  The 2014 market share, 
or percentage of HPH sales, range from a minimum of 6.5% 
in Zip Code 20004 (Downtown D.C.) to a maximum of 
28.8% in Zip Code 20018 (Brentwood/Lincoln). 



The maps and chart on this page show the distribution of 
HPH sales within each of the 21 Zip Codes where 
residential sales occurred during 2014. All of these areas 
presented some degree of high performance housing at the 
time of sale.  
 
Overall, the 1,543 HPH sales in 2014 represented a 7.7% 
increase over the 1,433 HPH sales in 2013. Zip Codes with 
greater than a 20.0% 2014 market share included Howard 
University/Shaw-20001, Capitol Hill/North - 20002, 
Logan/Thomas Circles - 20005, Dupont/Adams Morgan -
20009, Columbia Heights/Mt. Pleasant - 20010, Colonial 
Village/Takoma Park - 20012, Friendship Heights/Chevy 
Chase - 20015, Brent/Lincoln - 20018, and Downtown D.C.-
20036.  



The maps and chart on this page show the median sale 
price associated with HPH sales in each Zip Code.   
These 2014 values range from a minimum of $201,500 
in Zip Code 20032 (Congress Heights) to a maximum of 
$1,397,500 in Zip Code 20007 (Georgetown/Burleith). 
 
Overall, the median sale price for HPH residential 
properties was $600,000 in 2014, an increase of 
$15,000 over the 2013 median sale price of $585,000. 
The median sale price for all residential property sales 
in 2014 was $499,000.  This represented a 5.1% 
increase from the previous year’s level of $475,000. 



The maps on this page show the percentage  difference  
between HPH sales  and Non-HPH, alternatively, the “HPH 
Premium” within each of the 21 Zip Codes where 
residential sales occurred during 2014.  
 
The map in the upper left quadrant shows the HPH median 
sale price premium over Non-HPH sales. 
 
The map in the upper right quadrant shows the HPH sale 
price per square foot premium over Non-HPH sales. 
 
The map in the lower left quadrant shows the HPH Days-
on-Market difference over Non-HPH sales.   
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